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A Slightly Twisted Take on Seattle Real Estate U Fall/ Winter 2011
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continued on page 2

Have we reached bottom YET? Maybe, maybe not!

I n the Seattle Metro area, the ‘Absorption Rate’ is suggesting 
we are now back to a balanced market. “What the Hell is 

that?” you may be asking. 
Well, it’s a tool us pros use. A look at the percentage of the 

inventory sold in a given time period helps us to determine if 
the market is a Buyers’ or a Sellers’ market. Percentages above 
40% indicate a market favorable to sellers and below 20% 
indicate a market favorable to buyers. Anything in between is 
usually a balanced market. 

As you will see in the first chart, the solds in the past year 
are a little over 20%.

Also, in the last eight months in King County there was an 
increase of 592 closed sales, a 1.6% gain from last year, plus an 
inventory decrease of 16%. 

Price trends: Prices for closed sales of single family homes 
in in the Metro area* are continuing to decline. Low priced 
distressed homes continue to hold prices down while buyers 
of upper end homes are seeking value and thus taking time to 
make a purchase decision. 

Help for Homeowners

The Obama administration’s recent extension of the 
Home Affordable Refinance Program (HARP) to Dec. 31, 
2013, with less restrictions, should really help cut down 
on foreclosures and short sales. Hopefully this will benefit 
homeowners in distress, while giving the residential real estate 
market a boost for prospective sellers, since there will be less 
inventory that is below market value.

HARP has been helping homeowners to refinance out of 
high interest rates, but only for borrowers who owed up to 
25% more than their house was worth. That limitation has 
now been removed, which is great, since so many folks owe 
more than that cap. Since HARP was rolled out in early 2009, 
approximately 1 million homeowners have refinanced their 
mortgage loans through the program. FHFA estimates that, 
with the revised guidelines, another million will be able to 
take advantage of the program. To qualify, borrowers must 
be current on their mortgage payments, and have mortgages 

Statistics from NWMLS

Market Update

Welcome to the Realty Rag 
As your Special Agent, my mission, should you 

choose to accept it, is to educate, elucidate, and perhaps 
horrify you about the current issues and trends in the 

wonderful world of real estate. Plus, shamelessly 
promote myself. Follow me in between 
newsletters by becoming a fan on 
my Facebook page.
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* Metro Seattle: from West Seattle to Lake Washington and north to Shoreline and Kenmore.

Oct. 10 Oct. 11
 15.4 23.7

% Change 53.5%



T he Washington State Housing & Finance Commission has 
some great programs, for first time buyers and any buyer 

looking in a targeted area (and those areas are suprisingly broad).
Here is one:

•	 100% Financing—you would get a second loan for the 
down payment through the state bond program

•	 FHA 30 Year Fixed Rate with no pre-payment penalties
•	 Minimum credit score of 640
•	 Maximum debt to income ratio 47%
•	 Gift funds are allowable. 
•	 Income limit: up to $90,000 (up to 2 people)  

$97,000 (3+)
•	House Price in King Co: $450;000 non-target,  

$475,000 target areas.
Or you can take advantage of Mortgage Credit Certificates. 

Thought the $8000 tax credit was great? This is even better:
An MCC creates an income tax deduction that reduces a 

household’s federal income tax liability and allows the household 
to have more available income to make mortgage payments. It 
is not a mortgage. It’s designed to help you more easily afford 
your house payments by giving a tax credit that puts extra cash 
in your pocket each month. It works by assuring that fewer tax 

dollars will be withheld from your regular paycheck, increasing 
your take home pay. A qualified borrower who is awarded an 
MCC may take an annual credit against federal income taxes of 
20% of the annual interest paid on the borrower’s mortgage. The 
homebuyer also has the option to wait until the end of the year 
and realize the tax credit savings in one lump sum when filing 
the federal income tax returns. The value of the MCC is taken 
into consideration by the mortgage lender in underwriting the 
loan and may be used to adjust the borrower’s federal income 
tax withholding. 

What is the difference between a tax credit and a tax deduction? 
A tax credit entitles a taxpayer to subtract the amount of the credit 
from his/her total federal income taxes owed, allowing the taxpayer 
to receive a dollar-for-dollar savings. This is different from a tax ded 
uction, which is subtracted from the adjusted gross income before 
federal income taxes are computed. With a deduction, only a 
percentage of the amount deducted is realized in savings.

You have to attend a five-hour class taught by a registered 
mortgage broker and a real estate agent. It is a community 
service, and you do not have to commit to either teacher. Even 
if you decide not to go through with the WSHFC, you will learn 
a lot. I am offering these classes at my office. Details are on the 
back page. h

The Inside Scoop Think you can’t afford to buy a home? You may be wrong!
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CMarket Update continued from front page

backed by Fannie Mae and Freddie Mac (sold to them before 
June 2009). These entities own or guarantee about half of all US 
mortgages. You can check and see if your mortgage is owned 
by either of these at www.making-homes-affordable.com/
does-fannie-freddie-own-my-mortgage-loan.html. It is estimated 
that average annual savings will be $2,500 a year. However, 
even if you meet all the requirements the lender can still refuse 
to refinance you, since it is voluntary on 
their part. 

Buyers: If you are thinking of buying a 
house, you need to be prepared to stay put 
for at least five years—unless you are getting 
a super deal, or you are an investor—as it is 
a landlord’s market for sure! I hate to sound 
like all other real estate agents but it really is a 
great time to buy. 

Let’s compare today’s market with 2006, 
when it was hot. At that time home values 
were soaring, sales were frenzied, and home 
ownership was at an all-time high. Inventory 
levels simply could not keep up with demand, so bidding wars 
were commonplace and homes flew off the market in record 
time. Today it’s a very different story. Prices on the whole have 

declined, and inventory levels are higher with longer market times 
(not 24 hours!). Plus, interest rates have plummeted to an all 
time low. The average interest rate on a 30-year-mortgage today 
is approx 4.13%, compared with 6.41% in September 2006.

A $400,000 house today would have cost $642,650 in 
September 2006, a difference of $242,650. Using the above 
home prices and interest rates, the monthly payment in 

September 2006 would have been $4,024.02, 
compared to $1,939.76 today—a difference of 
$2,084.26 per month!

The $2,084.26 per month savings adds up 
to a total of $750,333 when multiplied over 
the term of a 30-year loan. If today’s buyer 
took out a 30-year-loan at the current interest 
rate (4.13%), but made the same monthly 
payments as the buyer in 2006 ($4,024.02), 
the loan would be paid off in just over 10 
years. The buyer in 2006 would still have 
almost 15 more years of payments. Yikes!

Sorry if you bought in 2006. If it is any 
consolation, that is when I bought my house! Hopefully you can 
refinance and stay put for a while or take the hit but make up for 
it when you buy at a much lower price! h



Happy Clients!
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After looking for two years,  
Aaron & Michele Weingeist found 

their dream house—a gorgeous 
mid-century modern home in 

Seward Park—and sold their classy 
contemporary in Columbia City.

Cristina Del Alma, an avid 
gardener, scored a great rambler 
with a huge yard (a short sale)  
in Shoreline.

Sue Bell & Leslie Peterson sold their craftsman in Columbia City and 
bought a remodeled rambler in West Seattle with a big artist’s studio, 
to be close to their sons Ben & Nevin’s School.

Erin Lee, and her daughters 
Keira and Samara, moved 

back to Seattle from 
Pittsburgh and got a 

sweet deal on a foreclosed 
three-bedroom craftsman 

in South Seattle.

Mary and Steven Whitmore felt it 
was time to move into senior housing 
downtown, and sold their Seward 
Park house in less than a week.



Serena Heslop
A SPECIAL AGENT
4919 S. Genesee St.
Seattle, Washington 98118
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Call or email Serena while it’s still legal!

I am now allowed to offer incentives freely!
Hey, if the Supreme Court is allowing 

corporations to make political 
donations…

I would like to offer a gold 
Cadillac (in miniature, 
of course), or a trip to 
the Bahamas (you just 
have to pay airfare and 

accommodations). Or perhaps 
you’d prefer the old enticements 

of free popcorn and a movie for 
two. And with three referrals—a 

dinner for two at a fancy restaurant.

Home Buyer Classes 
Classes will be held at my office. 

See article on p. 2 for more info.

U Thursday, December 8, 2011  
 4:00 – 9:00 p.m.

U Thursday, January 12, 2012  
 4:00 – 9:00 p.m.

U Saturday, January 21, 2012  
 10:00 a.m. – 3:00 p.m.

Call me to register, or check out 
www.wshfc.org for more info  

or to register for a class.

If you are currently working with another agent, this is not a solicitation for your business.


